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Truly Tested
GENETICS



If you ask any seedstock breeder, “why 
should I buy cattle from you?”, most 
will say the same thing, “our genetics”. 
The truth is, top Angus breeders around 
the country are largely using the same 
bulls. Most of us want cattle that come 
easy, growth fast, hang a high-value 
carcass and make good replacements, 
all in an attractive and long-lasting 
package. In any given year the top 
25 Angus bulls will sire a significant 
percentage of seedstock. What truly 
differentiates seedstock breeders is how 
we “test” our genetics. The environment 
we place them in and our selection and 
culling strategies are what make each of 
our seedstock operations unique.

Thirty years ago “testing” meant 
something entirely different. Bull tests 
were very popular and hosted by many 
Universities and Extension programs. 
“Testing” at that time basically meant 
developing bulls on full feed and noting 
which ones could eat the most and 
gain the most weight. We now know 
that is not a very effective method of 
bull development or of selecting for 
profitability. Today, “testing” our cattle 
has come to mean running a DNA 
sample through a genetic test for known 
genetic markers. Many producers have 
forgone the effort and expense of actual 
data collection and come to rely on 
the ease of DNA sampling as their sole 
source of data. Circle A has periodically 
compared DNA test results to actual 
phenotypic data and have never felt 
comfortable with the discontent in 
accuracy we have witnessed. We still 
believe in actual data collection and 
progeny testing to prove the value of our 
genetics.

The “testing” I am referring to 
describes something entirely different. 

Testing genetics to us means they have 
been challenged to a point where some 
will fail and the results are used in your 
selection and culling practices. Every 
time I hear a seedstock breeder talk 
about achieving a 99% pregnancy rate 
or weaning bull calves that average 
900 pounds, I cringe. They basically 
just told you their cattle have not been 
tested, they feed to achieve success in 
the weakest of the herd, those weak 
genetics are then kept, multiplied and 
passed on to their customers. Unless 
their customers are willing to drastically 
overfeed their cowherds as well, those 
genetics will fail, but it will be at their 
customer’s expense.

I am often asked what our pregnancy 
percentage is, and being a large ranch 
backed by good science and research, 
they expect to hear 96% or higher. The 
truth is we target about 90%. In a good 
year that may run 92%, in a great year 
93% or even 94%. In a bad year, it may 
run 88% or even lower in a really bad 
year. The cows that come up open or 
are late bred, are sold. After 25 years of 
this same approach, cows become more 
adapted to our production environment, 
more fertile and are able to do more 
on less. That doesn’t mean we change 
our target and now 96% of our cows 
breed, it means we keep the same target, 
but are able to run more cows on the 
same amount of feed. It also means that 
Circle A’s genetics have been tested and 
are much less likely to fail at our place 
or at our customers.

Our bulls and heifers that we market 
are “tested” as well. However, our 
methods are very far from the old days 
of feed them as much as they will eat 
and see who has the highest average 
daily gain. Our version of testing is 

a multi-hurdle process that each and 
every one must pass to make the sale. 
First, only the best genetics are slated 
to make the sale. Only bulls out of AI 
sires or our very top natural-cover sires 
make the sale and they also have to be 
out of our top indexing females based 
on overall profitability. Next, their 
performance, phenotype, disposition 
and soundness is evaluated at every 
single trip through the chute. They 
are DNA tested for genetic defects 
and tested for PI BVD. They are 
ultrasounded for carcass characteristics 
around one year of age and semen tested 
just prior to the sale.

The heifers go through a similar 
multi-hurdle process as well beginning 
with performance, phenotype, 
disposition and soundness checks at 
every trip through the chute. Next, 
they have a reproductive tract score 
taken prior to breeding and only 
heifers that appear mature and fertile 
are bred. Becoming pregnant is a 
major test for the heifers and then they 
are ultrasounded for days pregnant, 
calculating and expected due date, and 
sex of fetus, if they are far enough along 
to do so.

Proper testing of cattle is all about 
reducing risks for us and our customers. 
No matter what adverse conditions 
our cattle face, we’re confident we’ll 
get through it because they have been 
tested. Farming and ranching is an 
extremely long-term proposition. 
The key is to survive the lean years 
and to thrive in the prosperous years. 
Purchasing your genetics from a 
seedstock supplier who is properly 
testing their genetics may just be your 
ultimate key to survival. •
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We are confident that Dr. Ray 
Stegeman uses all the latest information 
available to develop Circle A’s top-notch 
herd health program. It starts with a 
round of complete vaccinations and 
deworming at 45-60 days of age. 
Calves receive another complete round 
three weeks prior to weaning and a 
third round at weaning. Replacement 
heifers receive their official calfhood 
vaccination (OCV) along with being 
vaccinated for reproductive diseases 
after weaning and another round of 
complete vaccinations and deworming 
at yearling. Bulls receive a complete 
round of vaccinations and a vaccination 
for reproductive diseases at yearling as 
well. By the time cattle make the Circle 
A sale they have been vaccinated for 
respiratory and clostridial diseases and 
wormed no less than 4 times and receive 
all pertinent reproductive vaccinations. 
We consider all of this standard for an 
elite seedstock operation.

What isn’t standard is our additional 
testing for PI BVD, Johne’s, Neospora 
and vaccinations for Anaplasmosis. 
Persistent infection (PI) of bovine 
viral diarrhea (BVD) just is not an 
issue we see in the Circle A herd 
given our comprehensive vaccination 
program. However, as an added layer of 
precaution, every bull we sell has been 
tested. You will often notice a notch in 
the ear of the bulls we sell, this notch 
is the sample we sent in to test for PI 
BVD.

Circle A also goes above and beyond 
most seedstock suppliers as it relates 
to the testing and control of three 
other diseases prevalent 
throughout beef 
cattle production; 
Johne’s, Neopora 

and Anaplasmosis. Johne’s Disease is a 
bacterial infection of the intestine which 
leads to the thickening of the intestinal 
wall, lack of nutrient absorption and 
rapid weight loss and often death. It 
is most commonly spread through 
infected feces or saliva. Running cattle 
in large, clean pastures and avoiding 
eating near manure is important. Circle 
A tests every cow three years of age 
or older every two years for Johne’s 
Disease. The test is known for creating a 
few false positives and many carriers will 
never show clinical signs of the disease.

Anaplasmosis is a well known and 
written about disease especially in the 
Southern United States. It is a blood 
infection caused by parasites and at its 
worst leads to weight loss and death 
and is responsible for many abortions. 
It can be treated with oxytetracycline, 
but many animals become carriers. It 
is spread through the transfer of blood, 
so needles, biting insects and blood 
sucking insects spread the disease. 
If you are in an endemic area, being 
completely free of the disease may 
not be possible or desirable as naive 
herds can be hit hard by “abortion 
storms”. This year Circle A began an 
Anaplasmosis vaccination program 
investing over $70,000 in our first year 
of vaccinations. Our hope is to reduce 
the risk of anaplasmosis for us and our 
customers.

Neospora caninum is a much lesser 
known issue in beef cattle, but one 
researchers are learning more about. If 
you preg. check cattle early, like we do, 
you always find a small percent that 
are called bred, but ultimately have 
no calf at calving time. We went 
looking for answers and Neospora 

caninum is one possibility. Neospora 
is a parasite carried by canines; dogs, 
coyotes, etc… Some research has 
potentially linked it to racoons as 
well. These animals are the hosts and 
spreaders of the parasite which is then 
ingested by the cow. They cow then 
becomes a carrier for life, leading to 
increased incidence of abortions, calves 
carried to term also become carriers for 
life. It is thought that around 13% of 
all beef cattle are carriers. Circle A has 
begun testing every replacement heifer 
and culling every positive. We also test 
the mother of every positive heifer and 
cull those found positive as well.

Rest assured that Circle A remains 
on the cutting edge of testing and 
eradication of any and all diseases 
that lead to decreased profitability 
for us and our customers. Seedstock 
operations not taking similar measures 
does not mean the problem does not 
exist in their herds, it simply means 
they are not finding it. For the sake of 
your operation, you should consider 
purchasing your seedstock from 
someone who not only understands 
these issues, but 
who is willing 
to invest the 
resources in 
keeping your 
herd safe. •

Herd Health AN INVESTMENT IN RISK REDUCTION
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Why Wagyu?
Circle A’s mission has always been to 

profitably produce high-quality beef 
in a sustainable manner. We’ve always 
proven that we’re willing to invest both 
time and money into achieving that 
goal. Some already know that Circle A 
has been using Wagyu genetics since 
2010 to increase our profitability in 
our feedlot. To date, we have never 
sold bulls or females containing Wagyu 
genetics, but at some point in the future 
that may become an option. For those 
not familiar with the Wagyu breed, they 
were developed in Japan and originally 
used as a draft breed; their need for 
endurance and readily available energy 
caused them to develop high levels 
of intra-muscular fat, or marbling. 
Since then they have been selected for 
high marbling and used to create very 
high-end beef products.

We market nearly all our beef on 
a quality-based grid. At one time we 
measured our success as the percent 
USDA Choice we were able to achieve, 
today around 99% of our finished 
beef grade Choice or higher and our 
measure of success has moved toward 

percent USDA Prime. The low-
percentage Wagyu influence helps us 
achieve a remarkable percent Prime on a 
consistent basis and offers other benefits 
as well.

Circle A began our Wagyu use 
through embryo transfer of two 
powerfully-constructed and proven 
Angus females mated to JVP Fukutsuru 
068, the highest marbling Wagyu bull 
in the U.S. The resulting half-blood 
bulls were then collected and their 
semen used on Angus cows to make 
quarter-blood offspring. At this point, 
we have since bred quarter-blood 
females to Angus to make one-eighth 
blood progeny and are current using 
quarter-blood Wagyu bulls as well.

At a quarter to an eighth-blood, 
the feedlot progeny consistently grade 
50-75% USDA Prime. Achieving Prime 
quality grade equates to at least a $200 
per head premium. We are also finding 
that we can push the Wagyu-cross 
cattle to higher finish weights while 
decreasing our level of yield grade 4 
and 5. It appears that the Wagyu simply 
put on less external back fat and more 

intra-muscular fat. The heavier carcass 
weights also mean a higher return.

From an eating experience the Wagyu 
beef is remarkably delicious, even at 
just one-quarter to one-eighth  Wagyu. 
Any Prime beef is usually a great eating 
experience, but the Wagyu beef is 
different. Wagyu beef has a higher ratio 
of mono-unsaturated to saturated fat 
and is higher in conjugated linoleic acid 
(CLA). From a health standpoint this 
means it may be healthier, from a flavor 
standpoint, I find the fat clearer, more 
buttery flavored and very delicious.

Circle A continues to incorporate 
varying strains of Wagyu genetics to 
avoid linebreeding. Down the road it 
may make sense to offer low-percentage 
Wagyu bulls and females to commercial 
customers who either finish their own 
beef or sell calves back to Circle A 
Feeders. The Wagyu cross cattle are 
typically very good for calving ease and 
there would, of course, be some level of 
additional premiums involved. If you 
would be interested in low-percentage 
Wagyu breeding stock, give us a call, we 
would love to discuss the possibilities. •
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Sale ResultsCIRCLE A ANGUS RANCH

Circle A was proud to host their 24th annual Spring Bull 
& Heifer sale offering 315 head sold on March 17th. The 
demand for Circle A bulls was good and the demand for bred 
heifers was once again very steady.

 115 bulls averaged $4350 with the high selling bull going 
to Hilliard Farms of Ecru, MS for $10,000. Lot 1, Circle 
A Rough 6616, has exceptional growth and carcass EPDs 
and a wide, stout phenotype to match. Lot 60, was the high 
selling Circle A Premium Bull (CAPB) at $7,500 and a son of 
Circle A’s own L/R Colt 45 3045. Lots 61 and 97 both sold 
for a very respectable $7,000. Lance Morton of Sedalia, MO 
was the high-volume bull buyer taking home 6 head, with at 
least two other buyers taking home 5 each. 26 bulls sold for 
$5,000 or more, with 33 bulls selling for $3,750 or less. 

200 commercial, bred heifers, sold in lots of five 
ultrasounded to calve within ten days of one another and 
fetal sexed, averaged $1996 per head. Harold Phillips of Cape 
Girardeau, MO purchased the high selling lots taking home 
10 head at $2500 each. Gerry Louise Germann of Carrollton, 
MO was the high-volume buyer taking home 20 head, with 
several other buyers taking home 15 head.

Circle A feels fortunate to be part of their customers’ 
success and attributes their part to good genetics, good service 
and an industry leading calf buy-back program. The next 
opportunity to purchase Circle A genetics will be on October 
20th offering at their annual Fall Bull & Heifer Sale offering 
100 stout, coming two-year-old bulls and 200 Premium bred 
heifers. •



You’re Invited!
Circle A does a lot tours for many beef cattle organizations. Whether you are a county cattlemen’s association, 

extension tour, state beef group, international tour group or just a group of fellow producers looking for an 
educational road trip; we’re happy to accommodate. At the Headquarters in Iberia, we have a large Premium 
cowherd production unit, bull development and the site of all of Circle A’s sales. In Stockton, we have a large 
Premium cowherd production unit and it is the site of Circle A heifer development. At Huntsville, we also have a 
large Premium cowherd production unit and it is the home of Circle A Feeders, a 5,000 feedyard under one roof. 
All are great opportunities to share and learn with each other.

You are also invited to take us up on the opportunity to come to you. Circle A sponsors many cattlemen’s 
meetings, sharing in the expense of dining together in exchange for the opportunity to share a little about ourselves. 
We have a very polished presentation that is educational and thought provoking and commonly hear that it is one of 
the best presentations they have ever heard. Call Nick at 573-280-5308 to schedule a tour or to discuss sponsorship 
of your meeting.

HEAVILY- USED AI SIRES OF 2017-2018
S A V RESOURCE 1441

CE 0, BW 4.1, WW 70, YW 134, M 18
MB 0.03, RE 1.15, $W 63.26, $F 92.56, $B 137.17

BASIN EXCITEMENT
CE 11, BW 0, WW 69, YW 121, M 22

MARB 0.15, RE 0.57, $W 80.53, $F 89.84, $B 123.23

K C F BENNETT FORTRESS
CE 13, BW 0.2, WW 79, YW 140, M 28

MB 0.65, RE 0.75, $W 80.7, $F 114.97, $B 152.11

S CHISUM 6175
CE 3, BW 3.1, WW 65, YW 111, M 19

MB 0.2, RE 0.69, $W 78.38, $F 66.01, $B 143.55

S A V PLATINUM 0010
CE 7, BW 0.5, WW 69, YW 118, M 25

MB 0.06, RE 0.6, $W 68.67, $F 80.14, $B 105.52

S A V RENOWN 3439
CE 2, BW 2.7, WW 72, YW 127, M 21

MB -0.02, RE 0.88, $W 59.31, $F 84.42, $B 114.42
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Partners for Profit

Someone you should know
Davin Althoff is no stranger to the beef industry as a whole. He 

spent many years working for the Missouri Beef Industry Council 
and is now a Division Director for the Missouri Department of 
Agriculture. When he’s not improving Agriculture in general, he’s 
at home on the farm improving his family’s cattle operation. Davin 
and his wife Elizabeth are fourth generation cattle producers, who 
in partnership with his parents, operate Althoff Farms. They also 
have 4 children who have interest in the operation and may well be 
the fifth generation to produce Missouri beef.

Althoff Farms runs both a Fall and Spring-calving, Angus-based 
commercial cowherd. They also run some stockers and background 
calves as well.  Over the years they have typically marketed calves 
directly off the farm or through local livestock markets. As of late 
they have placed a focus on quality genetics and are starting to 
reap the rewards. Davin heard of Circle A through success stories 
of other Circle A customers and had a chance to visit Circle A 
Feeders. The Althoff’s knew they wanted genetics that could 

produce a high-quality beef product, but also create superior 
replacements females for them to continue building their herd. 
They choose to invest in two high-quality bulls from Circle A.

Seeking higher returns on their genetic investment, the Althoffs’ 
choose to retain ownership 
on their calves sired by Circle 
A bulls. By partnering with a 
couple of neighbors they put 
together a load and sent them 
west to a feedlot. Althoff’s 
first set of carcass data graded 
over 72% Prime with only 
one YG 4. We’re glad to see 
Circle A genetics doing what 
they are bred to do and glad 
to count Althoff’s among our 
customers and friends.
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Join Us
PLEASE JOIN US FOR OUR FALL BULL & HEIFER SALE

OCTOBER 20, 2018
SELLING OVER 300 HEAD!

Circle A Angus 
41 Hwy K 
Iberia, MO 65486
1-800-Circle A 
www.circlearanch.com

Return Service Requested

Davin and Emma Althoff


